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Food for thought . . .
“A cynicisamanwhoknows
the price of everything but
the value of nothing.”

... Oscar Wilde

Courtesy of

ROB DRYSDALE

2Kk
\
HOMELIFE
y SHIGHER
JA)‘-)}é LLLI!'

o

LL(‘((((((‘\
AeC

Homelife Benchmark
Realty Corp

#101 - 15385 No. 10 Highway
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Phone: 604-575-5262
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e-mail:
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OV IO PROTECT

Your Rights as a Landiord

When most landlords hear “Residential Tenancy Act” their eyes roll
and their heartssink. It iswidely thought that the Residential Tenancy
Act is heavily weighted to protect the tenant’s rights. Although this
Is somewhat true the Residential Tenancy Office (RTO) does support
the rights of the landlord. The best way to explain how the Act can
protect the landlord is to first understand that there is a level of
knowledge of the Act expected of the landlord by the RTO and those
that enforce the Act. The Act is written to protect the tenant smply
becauseatenant comesfrom many walksof lifeandlevel sof education
I.e. alawyer or perhaps a person with limited education on assistance.
A landlord ontheother handisessentially running abusinessof renting
aresidential property.

TheAct expectsthat you asthelandlord should educate yourself inthe
business you have chosen to participate in. As professional property
managers we are well versed in the understanding of these guidelines
that assi st usin protecting our clientsfromthelong drawn out processes
of the Residential Tenancy Office and loss of income due to errorsin
policiesand procedures put forward within the Act and the guidelines.

Courtesy of ADVENT Property Management 604-736-6478
Michelle Farina www.adventvancouver.com

www.robdrysdale.ca

Check out my website. On the site you will find the last eleven years of the
‘Investment Update Newsl etter’ and other information, such asthe Residential
Agreement for Crime Free Housing”. On this site you can also receive
information on new listings 24 hoursfaster than realtor.caand with much more
information. There are also direct linksto the Residential Tenancy Office, city
halls and more. You can e-mail me directly at rob@robdrysdale.ca.

If you do not want to receive the newsletter or to be contacted by phone
please e-mail or page methrough my office at 604-575-5262.

*Disclaimer: Not intended to solicit properties already listed




ROB'S

ENTAL/INVESTMENT PDATE

— PROPERTIES —

WINTER/SPRING 2010

2009 7=\ 20D WARKET STATISTICS

The trend overall for 2009 was one of increasing sales, decreasing inventory
and prices rebounding. The Board's MLS® processed 16,721 sales in 2009,
compared to 13,194 the previous year, an increase of 26%. However, it
received 15% fewer new listings during the same time period — 30,221 in 2009
compared to 35,651 in 2008. Over the year, the number of active listings for
buyers to choose from dropped by 34%, going from 9,960 properties in
December 2008 to 6,534 in December 2009.

WEe' re seeing the combined effect of fewer homesbeing listed, whichisnormal
for thistime of year, aflurry of buying activity, plusadecreasein the number of
new homes being built. This has put pressure on prices in the Fraser Valley,
particularly on homes in the lower to mid-range markets.

TheMLSLink Housing Price Index (HPI) benchmark pricefor detached homes
was $497,732 in December compared to $464,189 in December 2008, an
increase of 7.2%. Although prices have gradually recovered, they have not yet
reached the previous benchmark high of $513,798 in May 2008. | believe the
market will be very active for the next six months, however, with the Bank of
Canadathreatening arate hikemidyear and theimplementation of theHST there
may be aslow down and levelling off of value for the second half of 2010.

Buying or Selling: For experience, and results, call Rob at 604-575-5262.

Dominion
MacKlem
Mortgages

Your Recipe For Smooth Stress Free Financing
Effective January 18, 2010

Term Bank Rate My Rate
6mo. Closed 4.60% 3.85%
1Year Closed 3.65% 2.35%
2VYear Closed 3.95% 2.95%
3Year Closed 4.50% 3.25%
4Year Closed 5.19% 3.85%
5Year Closed 5.59% 3.79%
7 Year Closed  6.60% 5.25%

10 Year Closed 6.70% 5.35%

Prime Rate 2.25%

Variable rate mortgages from
as low as Prime minus 0.10%.

0.A.C.— Subject to change without notice.

Conditions apply. Please
call for more information

Bill Outhwaite

778-896-9085 Mortgage Consultant

Website:www.billouthwaite.com

Thought of the Month:
“Learnfromyesterday, lovefor
today, hope for tomorrow. The
important thing is not to stop
guestioning.”

... Albert Einstein

MORTGAGE RATES

If you are shopping for a mortgage for an investment property, you may want to
consider choosing a longer mortgage term. This will allow you to know the
mortgage payments on the property will be steady for along time and allow you
to more accurately project your future income from the property. However a
variable rate mortgage will alow the borrower to take advantage of lower rates
currently at 2.15% (lenders’ prime at minus 0.10%).

Choosing the right mortgage term is a unique decision for each individual. By
understanding your personal financial situation and your tolerance for risk, | can
assist you in choosing the mortgage term which will work the best.

Call Bill Outhwaite at 778-896-9085.

MARKET EVALUATION

Whether you are considering
selling your rental property in
order to take out your equity,
take advantage of your capital
gainstax exemptionreservation
made in 1994 or planning to
sell your principal residence
I will be pleased to do an up
to date market evaluation at
no cost or obligation to you.
Please call 604-575-5262.

EXPERIENCE — TO SERVE YOU BEST

Rob Drysdale

For more than 24years Rob hasbeen *
working as a professional Realtor ** **
in the Fraser Valley. Specializing in -
residential and investment property ?V/
sales, his knowledge of the market \\‘/’11 EH_ER_ &/
and community is impressive, and ‘il%\iTANDARDLSA,KP
has served his clients exceptionally Vi

well over the past years.

Company Profile

Benchmark Realty was established
in Langley in 1983 with 7 salespeople.
Within one year additional branches
were added in White Rock and Surrey
and boasted 75 salespeople. In 1986 a
long search for afranchise partner ended
by hooking up with Homelife Realty
Services. Homelife Realty with 9 offices
and over 580 salespeopleisamajor force
in the Fraser Valley Real Estate market.




