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GOO0D
NEWS

ABOUT RENTAL LOSSES

Inthepreviousissue, werai sed the issue of tax risk associated with
rental losses, whereby ongoing rental losses could potentially be
denied. However, there has been some recent good news! In a
recent Supreme Court case, the Court found that the“reasonable
expectation of profit” argument should not be applied unlessthere
iIsa“personal eement” and no evidence of acommercia activity.

Based on the decision in this Supreme Court case, it appearsthe
CCRA must now recognizethat it cannot second-guess aproperty
owner’ s bus nessjudgemert. Just becausearental property generates
a net rental loss, CCRA can no longer assume that the
investment is “persona” in nature. Since the ordinary business
person would consder a posshility of capital gains on a future
sale of renta property to be a “pursuit of profit”, that may be
enough to affirm that the rental activity is“commercia” in nature
asopposed to“personal”. Evenif intheinterimitislosing money!
So, if your rental property has experienced losses, you may no
longer haveto worry that the losses will be denied! On the other
hand, if your rental losses have recently been denied by CCRA,
you may wish to filea Notice of Objection assoon possble. You
now have a case precedent . . . and a Supreme one to boot, that
may be used to support your objection!

For professiona advice on your rental activity or busness we
welcome your call!

Courtesy of:
Pagnanini Edwards Lam, Chartered Accountants
Telephone: 604-299-9274 Email: Info@accountantspl us.ca

*Disclaimer: Not intended to solicit properties already listed
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Term Posted Rates Our Best
SUMMERSFALL 2002 6 Months 5.75% 4.60%
1Year Closed 5.40% 4.35%
2Year Closed 5.95% 4.85%
3Year Closed 6.30% 5.05%
MARKET STATISTICS
5Year Closed 6.95% 5.45%
7 Year Closed 7.65% 5.90%
Although our statistics show sales were down during the summer 10Year Closed 8-403 6.15%
. . . Courtesy: Jared D \
months, year-to-date sales show a substantial increase over last year. This VIS 6o 649 5001

year to date there were 11,398 sales processed at the Fraser Valley Real
Estate Board, representing a 25% increase when compared to the 9,139

RENTAL MANAGEMENT

sal esprocessedin2001. New listingsfor the year showedamodest increase SERVICES
of 5% over 2001, with 18,163 propertieslisted for 2002. Throughout the Tohaveyour rental property
Fraser Vall ey, there has been a gradual increase in average prices over the oper aﬁ; Ct;“;eé ﬁeﬁyrsvaenitte:og)‘ed
last year. In August, a single-family detached home averaged $270,167, HOMELIFE PROPERTY
up 9.5% compared to last year. Townhouse prices averaged $187,253 up MANAGEMENT.

; Cathy offers avery competitive
6.8%, whil e apartments averaged $118,096, up 7.7%. - Cewithalwymomfiy oo
In the city of Surrey the average price for detached homes hasincreased withnostart up charge.
by 6.8% (to $262,732) year to date. Of courseit isimpossible to forecast ) ssomoy

the future (if 1 could, I would be on my yacht in the Mediterranean).
However, with my own activity (I have 8 sales completing at the end of Thought of the Month:

September) and the buzz in my office, it bodes well for a busy fall market. You know what charmis: away
If you want to participate as a seller or abuyer call me, Rob Drysdale, at | Of gettingtheansweryeswithout
604-597-7292. having any clear quenon.C
... Camus
UNDESIRABLE TENANT PROTECTION MARKET EVALUATION

The best protection againgt undesirable tenants is prevention. As Property . _
M anagers wetake carein matching an owner's property with suitable tenants. Whether youarecmsderlngselllngyogr rental
Taking the time to screen tenants properly utilizing today’s technology and | PYOPerty inorder to take out your equity, take
databases available can prevent costly tenancy turnovers, Many undesirable | @dvantageof your capital gainstax exemption
tenants avoid management companies because of these drict application | reservation made in 1994 or planning to sell
procedures. Specifically grow operationsare amajor concernin BC. Weinform | your principal residence | will bepleased to
prospective tenants that wewill be physically inspecting the property every 2 | doanuptodatemarketevaluationat nocost or
months. As crops take 3 to 4 months to harvest, grow operators will go | obligation to you.Please call 604-597-7292.

elsawhere

Courtesy of Cathy Mantel Homdlife Property Management.

EXPERIENCE — TO SERVE YOU BEST _
Company Profile

Benchmark Realty was edtablished in
Rob Drysdale Langley in 1983 with seven salespeople.
For morethan18yearsRob hasbeen Within one year additional branches
working as a professional Realtor ***** wereadded inW hite Rock and Surrey and
inthe Fraser Valley. Specializingin y i boasted 75 salespeople. In 1986 a long
residential and investment property —*'E search for a franchise partner ended by
sales, his knowledge of the market *ffil =-ug hookingupwithHomelifeRealty Services.
and community is impressive, and g Homelife has maintained the no. 1 market
hasserved his clientsexceptionally Ui, et shareinitscategory inthe Fraser Valley for
well over the past years. the last 8 years.




