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Food for thought ...
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merebeing.”
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— When you Sell

When you sdll arenta property, you must repart the gain or lossfrom the digposition
for tax purposes. (Technicdly, the tax impact of the disposition should be calculated
separaely for the land and building components of the sde as a different tax result
can occur when “recapture’ arises on the sale of the building, or acapita loss occurs
on the sde of the land). For the purposes of the article, however, a very smplistic
example of again(loss) caculation is provided:

Example
Proceeds of Sale $250,000
As can be seen from this » Selling costs 15,000
formula inordertominimize ~ Net Proceeds 235,000
your taxes you mug ensure * Adjusted Cost Base 100.000
that you reportall your selling Capital Gain(Loss) $135.000
costs and ensure that all _ _ X 50%
alowable costs are included Taxable Capital Gain = $67,500
in your adjusted cog base. (Only 1/2 the capital gain is taxable)
Checkilist
Have you included the following ltems .. .?
Sell Costs y/n | Adjusted Cost Base (“ACB”) yin
1. Realty or commissions 1. Purchase price
2. Advertising costs 2. Property purchase tax paid
3. Legal or notary fees re: sale 3. Legal or notary fees re: purchase
4. Repairs done for purposes of sale 4. Capital improvements
5. Related dishursements 5. Increase in ACB re: 1994 election
6. Others? 6. Others?

In certain circumstances, additional items and special tax rules can also
affect the calculati on of your adjuged cost base and capitd gai n/loss). Further, if the
property sold was ever the principd residence of you/your pouse, additiona tax
benefits may be available. In any event, to ensure you get the best tax result, start by
organizing your information using the above checklist, then consult your tax advisor to
ensure you are caculating your gain/loss appropriately and that you are taking
advantage of al opportunities to minimize tax.

Contributed by Kathryn Edwards, CA
Pagnanini Edwards Lam, Chartered Accountants
Telephone: 604-299-9274 Web:www.accountantsplus.ca

*Disclaimer: Not intended to solicit properties already listed
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Rates
T PROP ERTI Es T PDAT E Best residential rates as of January 30, 2004
Term Our Best Posted Rates
WHNTER/SPRING 2004 6 months Closed ~ 4.30% 5.30%
1Year Closed 3.40% 4.30%
- 2Y2§ CIE:d 3.90% 4.80%
2008 MARKET MewComd  4d0% 55U
) ) 5Year Closed  4.85% 6.15%
5 I_rA 5 |_|—|_| @ 7Year Closed  5.35% 7.15%
10Year Closed  7.70% 7.55%
Courtesy: Jared Dreyer,
In 2008, the real estate market in the Fraser Valley experienced the busiest INVIS: 604-649-5991
marketinmorethan adecade. A totd of 18,351 sal eswere processed through
the Fraser Vdley Multipl e Listing Service—an increase of 13.9% over 2002. RE NTA'S- EMFQ/'?@SSEMENT
Housing pricesincreased across all communitiesin 2003. The average year Tohaveyour rertal property
to date price of a single-family detached house in the Fraser Valley rose Opefa?iecsfyeégeﬁyfsve itte:oged
. . er an
$30,000 an increase of 10.9%. In 2002 the year-to-date average price was HOMELIFE PROPERTY
$271,464 which shot up to $301,121 by the end of 2003. MANAGEMENT.
The median price of a residential detached home in North Delta at the end S(;‘:L‘,{:gfjf{ﬁ Z}'gg rﬁg:tﬂe;,'?:
of December 2003 was $291,000, while the median price for Surrey was withnostart up charge.
$317500. Surr ey higher val ueisduetothel arge numbersof newer homessol d. For m(oé)j;rg;”gg call:
Great interest rates, strong consumer confidence and pent-up demand have
all been factorsin the market over the last year. Thought of the M onth:
Take advantage of thiswindow of opportunity: Buy or selling for experience, “thd| f?jz msof C‘C;U;;n CEU"'OE inloveis
enthusi asm and results, call Rob at 604-597-7292. perhapsthe most Tt 10 ue happness
... Betrand Russd|
AMENDMENT TO THE RESIDENTIAL TENANCY MARKET EVALUATION

ACT Whether you are consdering selling
Asof January 1, 2004, the changes to the RTA come into effect. One new | your rentd property in order to take
addition which will ease some worries about marijuanagrow operationsin | ¢ your equity, take advantage of
your rental property is that tenancies may be ended for illegd activities. your capital gains tax exemption
Landlords may end tenancies for illegal activity that has, or is likely to | |y ationmadein 1994 or planning
cause damage to the landlord’s property, adversdy affect the quiet tosell your principal residence ! will
enjoyment, security, safety or physica wel being of another occupant, or be pleased to do an up'to date market
jeopardize alawful right or interest of the landlord or another occupant. evaluation at no cost or obligation to

Rob has enclosed an information sheet of highlights of the recent changes. youPlease call 604-597-7292.
Courtesy of Cathy Mantel: Homelife Property M anagement

EXPERIENCE — TO SERVE YOU BEST

Company Profile
Benchmark Realty was edablished in
Rob Drysdale Langley in 1983 with seven salespeople.
For morethan 19yearsRob hasbeen Within one year additional branches
working as a professonal Realtor **’*‘k* wereadded inWhite Rock and Surrey and
inthe Fraser Valley. Specializingin T N boasted 75 salespeople. In 1986 a long
resdential and investment property 3‘ search for a franchise partner ended by
sales, his knowledge of the market 3 |=lf hookingupwith HomelifeRealty Services.
and community is impressive, and 4y i Homelife Realty with 9 offices and 300
has served his clients exceptionally S et salespeople isa major force in the Fraser

well over the past years. Valley Red Edtate market.
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